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SECURITIES AND EXCHANGE COMMISSION  
Washington, D.C. 20549  

FORM 8-K  

Current Report  

Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934  

Date of Report (Date of earliest event reported): December 11, 2007  

CELANESE CORPORATION  
(Exact Name of Registrant as specified in its charter)  

1601 West LBJ Freeway, Dallas, Texas 75234-6034  
(Address of Principal Executive Offices) (Zip Code)  

Registrant’s telephone number, including area code: (972) 443-4000  

Not Applicable  
(Former name or former address, if changed since last report):  

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of 
the following provisions (see General Instruction A.2. below):  

� Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)  

� Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)  

� Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))  

� Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))  
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(State or other jurisdiction  
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Item 7.01 Regulation FD Disclosure  

     On December 11, 2007, Celanese Corporation (the “Company”) announced that it will present its strategy for earnings growth and outlook 
for 2008 at its Investor Conference on December 11, 2007 in New York. The conference will be webcast live on www.celanese.com , and a 
replay will also be available. A copy of the related press release, issued by the Company on December 11, 2007, is attached hereto as 
Exhibit 99.1.  

Item 9.01 Financial Statements and Exhibits.  

     (d) Exhibits  

   

      
Exhibit Number   Description 

       
99.1    Press Release dated December 11, 2007* 
       
99.2  

  
Slide Presentation related to the presentation given by Celanese Corporation at its Investor Conference on December 
11, 2007 in New York* 

  

*   In connection with the disclosure set forth in Item 7.01, the information in this Current Report, including the exhibits attached hereto, is 
being furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “ 
Exchange Act ”), or otherwise subject to the liabilities of such section. The information in this Current Report, including the exhibits, 
shall not be incorporated by reference into any filing under the Securities Act of 1933, as amended or the Exchange Act, regardless of any 
incorporation by reference language in any such filing. This Current Report will not be deemed an admission as to the materiality of any 
information in this Current Report that is required to be disclosed solely by Regulation FD. 



   

SIGNATURES  

     Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by 
the undersigned hereunto duly authorized.  

Date: December 11, 2007  

   

          
  CELANESE CORPORATION  

    

  By   /s/  Robert L. Villasenor   
    Name:   Robert L. Villasenor   
    Title:   Assistant Secretary   
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Exhibit 99.1 

Investor News Release  

Celanese Corporation Presents Update on Earnings Growth Strategy and  
2008 Outlook at Annual Investor Conference; Raises Outlook for 2007  

DALLAS, December 11, 2007 — Celanese Corporation ( NYSE:CE ), a global, hybrid chemical company, will present an update on its 
earnings growth strategy and 2008 outlook at its annual investor conference today at 8:30 a.m. Eastern time in New York City. The conference, 
hosted by David N. Weidman, chairman and chief executive officer, will be webcast live on www.celanese.com .  

The company raised its full year 2007 outlook for adjusted earnings per share to between $3.26 and $3.31 from its previous guidance range of 
between $3.10 and $3.20. The company also increased its operating EBITDA guidance range from between $1,240 million and $1,270 million 
to between $1,285 million and $1,295 million. Continued strength in the acetyl business and successful execution of its strategic growth 
objectives contribute to the company’s increased outlook.  

The company expects further earnings growth as it announced its initial outlook for 2008 adjusted earnings per share of between $3.35 and 
$3.65 and operating EBITDA of between $1,280 million and $1,350 million.  

“In 2008, we expect to make significant progress toward our strategic growth objectives to improve the earnings power of our portfolio,” 
Weidman said. “We see continued strong volume growth in Advanced Engineered Materials, and we are on track with our revitalization efforts 
in our Consumer and Industrial Specialties businesses. With the startup of our Nanjing complex earlier this year, we also expect increased 
volumes in Acetyl Intermediates. Additionally, our current view of acetyl pricing continues to assume a return to more historic pricing levels.”  

   

      
     Celanese Corporation 
     Investor Relations 
     1601 West LBJ Freeway 
     Dallas, Texas 75234-6034 

  •   Raises 2007 outlook to between $3.26 and $3.31 for adjusted earnings per share and between $1,285 million and $1,295 million for 
operating EBITDA 

  

  •   Announces initial 2008 guidance of between $3.35 and $3.65 for adjusted earnings per share and between $1,280 million and 
$1,350 million for operating EBITDA 

  

  •   Increases strategic growth objectives; raises original 2010 operating EBITDA target by $50 million 
  

  •   Begins commercial sales from its emulsions unit at Nanjing complex; announces plans to add polymer compounding unit 



   

The company also raised its 2010 strategic growth objectives by $50 million to between $350 million and $400 million in additional operating 
EBITDA from its 2006 baseline. During today’s conference, Weidman and Celanese business leaders will update investors on the company’s 
successes in 2007 and provide additional transparency for its plans through 2010. Celanese will also highlight developments in the following 
key areas:  

Expansion in Asia  

Celanese continues to pursue initiatives to further enhance its already substantial position in Asia by expanding sales, marketing, 
manufacturing and research capabilities in the region. The company’s investment in its fully integrated chemical complex in Nanjing, China, 
will total between $300 million and $350 million. By 2010, the company expects to generate between $600 million and $800 million of 
revenue and $120 million to $150 million of operating EBITDA annually from the wholly-owned facility.  

The acetic acid and emulsions units at its Nanjing complex are now operational and commercial sales are underway. Production units for vinyl 
acetate and acetic anhydride, as well as two engineered polymers units, are on schedule to startup by early 2009. The company also announced 
plans to add a polymer compounding unit to the Nanjing complex to support the Advanced Engineered Materials business, consistent with its 
growth strategy in Asia.  

Business-Specific Growth Objectives  

The company’s Advanced Engineered Materials, Consumer and Industrial Specialties and Acetyl Intermediates segments continue to focus on 
profitable growth through innovation, revitalization efforts and organic growth.  

Collectively, these realigned businesses are positioned to accelerate growth and provide a higher level of earnings for Celanese.  

Operational Excellence  

With a track record of execution and a performance-based culture, Celanese continues to pursue operational excellence opportunities to more 
than offset inflation and create value. The company expects its sustainability objectives to continue to drive further improvement in 
environmental, health and safety performance. These objectives are directly linked to the company’s cost reduction initiatives through its 
Operational Excellence programs.  

By 2010, the company expects to reduce greenhouse gas emissions and energy by 30 percent and 20 percent, respectively, versus 2005 levels. 
From 2001 to 2007, the company has reduced energy usage in its manufacturing operations by 28 percent, resulting in approximately 
$150 million savings per year versus 2001 levels. The company also issued its 2007 Sustainability Report which highlights its firm 
commitment to policies, practices and behaviors that contribute to a sustainable business for customers, shareowners, employees, neighbors and 
business partners.  

2  

  •   Advanced Engineered Materials has increased volume by 9 percent through innovative applications and will continue to grow at more 
than two times global gross domestic product. 

  

  •   Consumer and Industrial Specialties completed integration activities of its Acetate Products Limited asset acquisition and is already 
realizing synergies. This acquisition culminates the segment’s successful revitalization of its Acetate Products business. Previously 
announced revitalization plans for the Industrial Specialties businesses are currently underway to capture additional growth 
opportunities. 

  

  •   Acetyl Intermediates will benefit from an attractive industry structure with continued strong demand, superior technology, low 
operating costs and downstream integration. The company expects the favorable supply/demand balance in acetyls to continue into 
2010. 



   

Cash Generation  

In 2008, the company expects to generate approximately $500 million to $550 million of adjusted free cash flow through execution of its 
growth strategy and its optimized capital structure. Celanese plans to continue using generated cash efficiently to pursue earnings growth 
opportunities while maintaining the financial flexibility to return cash to shareholders.  

“We are excited about the significant progress that we’ve made in executing our growth strategy, and we are on track to deliver on our 
commitments ahead of our original expectations. Our strong portfolio of specialty businesses, performance-driven culture, as well as our global 
balance and end-market diversity, provide a platform for sustained earnings growth, continued strong cash generation and increased value for 
shareholders,” Weidman said.  

The conference will be available by webcast on www.celanese.com in the investor section or by phone at the following numbers:  

Dial-in Number: 800.591.6944  
Secondary Dial-in Number: 617.614.4910  

Participant Passcode: 29781541  

Presentation materials will be available approximately 30 minutes prior to the start of the webcast.  

A replay of the event will be available from December 11, 2007, until December 18, 2007, at the following numbers:  

Primary Replay Number: 888.286.8010  
Secondary Replay Number: 617.801.6888  

Passcode: 50658831  

Contacts:  

About Celanese:  

As a global leader in the chemicals industry, Celanese Corporation makes products essential to everyday living. Our products, found in 
consumer and industrial applications, are manufactured in North America, Europe and Asia. Net sales totaled $6.7 billion in 2006, with over 
60% generated outside of North America. Known for operational excellence and execution of its business strategies, Celanese delivers value to 
customers around the globe with innovations and best-in-class technologies. Based in Dallas, Texas, the company employs approximately 
8,900 employees worldwide. For more information on Celanese Corporation, please visit the company’s website at www.celanese.com .  

Forward-Looking Statements  

This release may contain “forward-looking statements,” which include information concerning the company’s plans, objectives, goals, 
strategies, future revenues or performance, capital expenditures, financing needs and other information that is not historical information. 
When used in this release, the words “outlook,” “forecast,” “estimates,” “expects,” “anticipates,” “projects,” “plans,” “intends,” 
“believes,” and variations of such words or similar expressions are intended to identify forward-looking statements. All forward-looking 
statements are based upon current expectations and beliefs and various assumptions. There can be no assurance that the company will realize 
these expectations or that these beliefs will prove correct. There are a number of risks and uncertainties that could cause actual results to 
differ materially from the forward-looking statements contained in this release. Numerous factors, many of which are beyond the company’s 
control, could cause actual results to differ materially from those expressed as forward-looking statements. Certain of these risk factors are 
discussed in the company’s filings with the Securities and Exchange Commission. Any forward-looking statement speaks only as of the date on 
which it is made, and the company undertakes no obligation to update any forward-looking statements to reflect events or circumstances after 
the date on which it is made or to reflect the occurrence of anticipated or unanticipated events or circumstances.  
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Investor Relations    Media 
Mark Oberle    Jeremy Neuhart 
Phone: +1 972 443 4464    Phone: +1 972 443 3750 
Telefax: +1 972 332 9373    Telefax: +1 972 443 8519 
Email: Mark.Oberle@celanese.com    Jeremy.Neuhart@celanese.com 



   

Reconciliation of Non-U.S. GAAP Measures to U.S. GAAP  

This release reflects three performance measures, operating EBITDA, adjusted earnings per share, and adjusted free cash flow as non-U.S. 
GAAP measures. The most directly comparable financial measure presented in accordance with U.S. GAAP in our consolidated financial 
statements for operating EBITDA is operating profit; for adjusted earnings per share is earnings per common share-diluted; and for adjusted 
cash flow is cash flow from operations.  

Use of Non-U.S. GAAP Financial Information  
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  �   Operating EBITDA, a measure used by management to measure performance, is defined as operating profit from continuing 
operations, plus equity in net earnings from affiliates, other income and depreciation and amortization, and further adjusted for other 
charges and adjustments. We provide guidance on operating EBITDA and are unable to reconcile forecasted operating EBITDA to a 
GAAP financial measure because a forecast of other charges and other adjustments is not practical. Our management believes 
operating EBITDA is useful to investors because it is one of the primary measures our management uses for its planning and 
budgeting processes and to monitor and evaluate financial and operating results. Operating EBITDA is not a recognized term under 
U.S. GAAP and does not purport to be an alternative to operating profit as a measure of operating performance or to cash flows from 
operating activities as a measure of liquidity. Because not all companies use identical calculations, this presentation of operating 
EBITDA may not be comparable to other similarly titled measures of other companies. Additionally, operating EBITDA is not 
intended to be a measure of free cash flow for management’s discretionary use, as it does not consider certain cash requirements such 
as interest payments, tax payments and debt service requirements nor does it represent the amount used in our debt covenants. 

  

  �   Adjusted earnings per share is a measure used by management to measure performance. It is defined as net earnings (loss) available 
to common shareholders plus preferred dividends, adjusted for other charges and adjustments, and divided by the number of basic 
common shares, diluted preferred shares, and options valued using the treasury method. We provide guidance on an adjusted earnings 
per share basis and are unable to reconcile forecasted adjusted earnings per share to a GAAP financial measure because a forecast of 
Other Items is not practical. We believe that the presentation of this non-U.S. GAAP measure provides useful information to 
management and investors regarding various financial and business trends relating to our financial condition and results of 
operations, and that when U.S. GAAP information is viewed in conjunction with non-U.S. GAAP information, investors are provided 
with a more meaningful understanding of our ongoing operating performance. This non-U.S. GAAP information is not intended to be 
considered in isolation or as a substitute for U.S. GAAP financial information. 

  

  �   Adjusted free cash flow is defined as cash flow from operations less capital expenditures, other productive asset purchases, operating 
cash from discontinued operations and certain other charges. We believe that the presentation of this non-U.S. GAAP measure 
provides useful information to management and investors regarding changes to the company’s cash flow. Our management and credit 
analysts use adjusted free cash flow to evaluate the company’s liquidity and assess credit quality. This non-U.S. GAAP information is 
not intended to be considered in isolation or as a substitute for U.S. GAAP financial information. 



   



   

EXHIBIT 99.2 

  
Celanese 2007 Investor Day December 11 , 2007 St.  Regis  Hotel, N ew York  



   

  
Mark  Oberle V ice Pres ident, Investor Relat ions and  Public Affairs  Introduction/Agenda 



   

  
Agenda 7:30 a.m. Registration  & Continental Breakfast 8:30 a.m. In troduction/Agenda Mark Oberle, Vice President, Investor Relations and Publ ic Affairs  8:35 a.m. Pursue. Premier. David Weidman, Chairman & CEO 9:00 a.m. Advanced Engineered Materials Sandra Beach  Lin, Execut ive Vice President and Presiden t, Ticona 9 :25 a.m.  Consumer and Industrial Special ties Doug Madden, President, Acetate, AT  Plastics and Emuls ions & PVOH 9:50 a.m. Morning  Break  10:00  a.m. Acetyl Intermediates John  J. Gallagher III,  Execut ive Vice Presiden t and Pres ident, Acetyls and Celanese As ia 10:25  a.m. Global Operat ional Excellence Jim Alder, Senior Vice President, Operations & T echnical 10:50 a.m. Value Creation  Steven Sterin, Senio r Vice Pres ident and Chief Financial Officer 11:15 a.m. Closing Comments & Final  Q&A D avid Weidman, Chairman & CEO 12:00 p.m. Luncheon Celanese Corporation  2007 Investor Day 



   

  
Forward Look ing Statements, Reconcil iation  and  Use of Non-GAAP Measures to U.S. GAAP This  presen tation  may contain  "forward -looking statements," which include information concerning the company's plans, objectives, goals, strategies, futu re revenues or perfo rmance, capital expend itures, financing needs and other information that is not historical  information. When used  in this p resentat ion, the words "outlook," "forecast, " "est imates," "expects," "ant icipates," "projects," "p lans," "intends," "believes," and variations of such words or similar expressions are intended to ident ify forward -looking statements. Al l forward -looking statements are based  upon current expectations and beliefs and various assumptions. There can  be no assurance that the company wil l real ize these expectations o r that these beliefs will  prove co rrect. There are a number of risks and uncertainties that could cause actual  resu lts to di ffer materially from the forward-looking statements contained in this release. Numerous factors, many of which are beyond the company's control , could cause actual results to differ materially from those expressed as forward -looking statements. Certain of these risk facto rs  are discussed in  the company's fil ings with the Securities  and Exchange Commission. 
Any forward -looking statement speaks only as o f the date on which it is made, and the company undertakes no  obligation  to update any  fo rward -looking statements to reflect events  or circumstances after the date on which i t is  made or to reflect  the occurrence of anticipated o r unanticipated events or circumstances. Th is presentation reflects  four performance measures, operating EBITDA, adjusted earn ings per share, net debt and adjusted free cash flow as non-U.S. GA AP measures. T he most direct ly comparable financial measure presented in accordance w ith U.S. GAAP in our consol idated financial s tatements  fo r operating EBITDA is operating profit ; for ad justed  earnings per share is earnings per common share-diluted; for net debt is total debt;  and for adjusted  free cash  flow is  cash  flow from operations. Operating  EBITDA, a measure used by management to measure performance, is  defined as operat ing p ro fi t from cont inuing operations, plus equity in net earnings from affiliates,  other income and depreciation and amortization, and further adjusted for other charges and ad justments . We p rovide guidance on operating EBITDA and are unable to reconci le forecasted operating  EBITDA to a GAAP financial  measure because a forecast o f other charges and o ther 
adjustments is not practical.  Our management believes operating EBITDA is usefu l to  investors because i t is  one of the primary measures our management uses for its  planning and budget ing processes and  to monitor and evaluate financial and operating  resu lts.  Operating EBITDA is not a recogn ized  term under U.S. GAAP and does not purport  to be an alternative to operating  profit as a measure of operat ing performance or to cash flow from operat ions as a measure o f l iquidity . Because not all  companies use identical calculations, this  presentat ion o f operating EBITDA may no t be comparable to o ther similarly t itled measures o f other companies. Addit ionally , operat ing E BITDA is  not intended to be a measure o f free cash flow for management's discretionary use, as it  does not consider certain cash requ irements such  as interest payments, tax  payments  and debt service requirements  nor does i t rep resent the amount used in our debt covenants. Adjusted earn ings per share is  a measure used  by management to measure perfo rmance. It is defined as net earnings (loss) availab le to common shareholders  plus preferred d ividends, adjusted for other charges and  ad justments, and  divided by the number of basic common shares, d iluted  preferred shares, and options valued using  
the treasury  method . We provide guidance on  an  ad justed earnings per share basis and are unable to reconcile forecasted adjusted earn ings per share to  a G AAP financial measure because a fo recast of other charges and other adjustments is not practical. We believe that the presentation of this non-U.S. GA AP measure provides useful information to management and investors regard ing various financial and business trends relating to our financial  condit ion and resul ts o f operations, and that when U.S. GAAP in fo rmation is viewed in conjunct ion with non-U.S. GA AP information , investors are prov ided with a more meaning ful  understand ing of ou r ongoing operat ing performance. This  non-U.S. GA AP information  is not in tended to be cons idered  in isolation or as a substitute for U.S. GAAP financial  information. Net deb t is defined  as total deb t less cash and  cash  equ ivalents . We bel ieve that the p resentat ion of this non-U.S. GA AP measure provides useful information to management and investors regard ing changes to the company 's capital  structure. Our management and credi t analysts use net debt to evaluate the company's  capi tal structure and assess credi t quali ty. T his non-U.S. GA AP information  is not in tended to be cons idered  in isolation or as a substitute for 
U.S. GA AP financial information. Adjusted free cash flow  is defined as cash flow from operations less capital  expenditu res, other productive asset purchases, operat ing cash from discont inued operations and certain other charges. We believe that the presentat ion o f this  non-U.S. GA AP measure provides useful information to management and investors regard ing changes to the company 's cash flow. Our management and  credit  analysts  use adjusted  free cash  flow to  evaluate the company's liquid ity and assess credi t qual ity. T his non-U.S. GA AP 



   

  
David N. Weidman Chairman and  CEO Pursue. Premier. 



   

  
Who is Celanese? Leading  Global In tegrated Producer of Chemicals and Advanced Materials Execut ion Demonstrated track record o f del ivering resul ts Strategy Clear focus on growth  and  value creation Cu lture Strong performance built  on shared principles and ob ject ives Superior Value Creation  Industry  Leader Geographically balanced global pos itions Divers ified end market exposure Strong Cash Generation  Significant Growth Capabi lity Track record  of execut ion Clearly defined opportunit ies 



   

  
A lead ing global in tegrated  producer 1  Represen ts 2007 estimated th ird party net sales Celanese 2007  Revenue1: $6.5B 2007 O p. EBITDA Marg in (est.): ~20% Acetyl  Intermediates Consumer and  Industrial  Specialt ies Advanced Engineered Materials L eading global producer of eng ineered po lymers Strategic affi liates in Asia Leading  global producer of cellu lose acetate products Leading g lobal p roducer of vinyl emulsion products Lead ing global integrated  producer o f acetyl p roducts Sign ificant presence in  al l th ree major regions 2007 Revenue1: $3.0 B 2007  Op. EBITDA Margin (est. ):~25% 2007 Revenue1: $2.5 B 2007 Op.  EBITDA Margin (est.):~15% 2007 Revenue1: $1.0 B 2007 Op. EBITDA Margin (est.):~25% 



   

  
An attract ive intermediate and  special ty business model Commod ity Chemicals  In termed iate Products Oil  & Gas Consumer Products Motorola Toyota Sherwin- Williams Siemens Dow* Lyondel l Methanex  Rohm & Haas* ICI* Specialty Products Dow* Eastman* PPG* FMC* * Celanese internal peer group Exxon BP Shell  Celanese 2001  2007 Celanese 



   

  
28% 44% 28% Geograph ical ly balanced global posi tions and divers ified end market exposure N otes: End market breakdown based on  2007 est imated g ross sales Geographic breakdown based on 2007 estimated gross sales to  external customers by destinat ion Other 10% Construction 7% Paints & Coatings 15% Automotive 9% Consumer & Medical Appl icat ions 11% Filter Med ia 16% Consumer & Industrial Adhesives 4% Texti les 6% Food & Beverage 5% Chemical  Additives 5% Paper & Packaging 8% Performance Industrial Appl icat ions 4% 



   

  
Integ rated businesses al igned to accelerate growth Acetyl Intermediates (AI) Formaldehyde Differentiated Intermediates Specialty Products Build ing Block Raw Materials Advanced Engineered Materials (AEM) Industrial Special ties (IS) Consumer Specialt ies (CS) Ticona Eng ineering Polymers Emuls ions Acetate AT Plast ics Nutrinova PVOH Affi liates Acetic Acid  Anhydride and esters  VAM 



   

  
Strong performance in  an uncertain  business environment Execution of growth objectives Strong acetyl environment Delivering on O perational Excellence objectives Mitigating  raw material  volati lity Continued  strength  in Europe and Asia 2007  Updated Guidance 2007 Updated Guidance 2007 Updated Gu idance A djusted  EPS Operating  EBITDA ($MM) Current $3.26 - $3.31 $1,285 - $1,295  Previous $3.10 - $3.20 $1,240 - $1,270  2008 Ini tial Ou tlook 2008  In itial  Outlook Adjusted EPS Operating EBITDA ($MM) $3.35 - $3.65 $1,280 - $1,350  Del iver on growth objectives Continue to offset in flat ion through Operational Excellence Volatile raw material environment expected to continue Increasing guidance and expect ing s trong 2008 earnings g rowth 



   

  
Since 2000, Celanese has executed against a simple strategic foundat ion Divest non-core assets and  revi talize underperforming businesses Aggressively al ign with our customers and  their markets to cap ture growth Part icipate in  businesses where w e have a sustainable competitive advantage Leverage and build on advantaged posit ions that opt imize our portfolio  FOCUS GROWTH REDEPLOYMENT INVESTMENT Celanese Strategic Pil lars  



   

  
2000 2001 2002 2003  2004 2005 2006 2007E As Reported 0.11  0.1 0.11 0.11 0.16 0.17 0.19  0.2 Pro Forma fo r Current Portfolio 0.16 0.15 0.15 0.17  0.19 0 .2 0.19 0.2 Operat ing EBITDA Margin Today's portfol io:  more resi lient and less volatile Current port fol io p rov ides overall h igher level of earnings H isto ric v iew with  today's portfol io reflects significantly  less vo latil ity Curren t portfol io range: 15% - 20% His toric portfol io range: 10% - 20% One -third o f portfolio  is new to the company  since 2000  Growth object ives wi ll cont inue to  bols ter portfolio  



   

  
Operating EBITD A1 Today's portfol io: higher growth , more specialty  Strategic g row th plans continue to accelerate earnings of specialty  businesses Essent ially  al l growth has come from specialty bus inesses T wo-thirds of 2010 Growth Objectives expected from specialty businesses Resu lting in: Higher growth  rates Increased  overall  earnings power of the portfolio Reduced volat ili ty 2005 2007E AI 680 739 CIS 214  366 AEM 205  266 12005 and 2007E Operating  EBITDA excludes Other Act ivi ties of ($122) and  ~($100) respectively for the periods presen ted 62% 38% ~55% ~45% Acetyl  In termediates Consumer and Industrial  Specialties  Advanced  Engineered Materials $  in mill ions 



   

  
$300-$350 mill ion EBITDA Growth  $350-$400 mill ion EBITDA Growth  Operational Excellence Innovation 2010 Growth Ob ject ives are aligned with the strategic pillars Celanese 2010 Ob ject ive: Increasing 2010 Growth Object ives by  $50 mill ion to $350  - $400 mill ion Balance Sheet Organic Revi talization Asia $140 mi llion in  estimated cost improvements  Significant improvement in energy efficiency AEM: 9% volume growth Growth in  'green' appl icat ions ~$200 mi llion debt pay down Debt refinancing  to near- investment grade $400  mil lion  share repurchase AI:  sustained growth  and high  industry ut ilization AEM: increased  lbs. per auto  APL acquisit ion Acquired EBITDA Realizing synergies Announced plans for Industrial  Specialt ies Nanjing comp lex Launched  acetic acid and emu lsions un its 4 units under construct ion Announced compounding uni t AEM: direct to  China CS: cont inued growth of Acetate ven ture relationsh ips ? ? ? ? ? ? ? ? Exceeding ini tial expectations 



   

  
Committed to del ivering value creat ion $350 - $400 mill ion increased EBIT DA profile plus EPS potential  by 2010 Group As ia Revitalization  Innovation Organic Balance Sheet Operational  Excellence E BITDA Impact Consumer and Industrial Specialt ies X X X X >$100MM Advanced Engineered Materials X X X X >$100MM Acetyl  Intermediates X X X >$100MM Celanese Corporate X X Incremental  EPS Primary Growth  Focus Operating EBITDA EPS 



   

  
2007 2008 2009 2010  AI 20 80 100 120  CIS 44 82  108 130 AEM 25 50 65 110 Operating EBITDA Growth Objectives On track and clear path forward to accelerate 2010 Growth  Objectives A EM: volume g rowth > 2X GDP th rough further penetration CIS: Acetate con tinues execution on revital izat ion strategy; Emulsions/PVO H revi talization  commences AI: Nanjing acet ic acid  plant s tartup leads integrated complex Acetyl  Intermediates Consumer and  Industrial  Specialt ies Advanced Engineered Materials $ in mill ions 



   

  
Asia: enhancing Celanese's geograph ic lead  Note: Revenue b reakdown based on 2007 estimated net sales 1 Earn ings breakdown based on 2007 estimated Operat ing Profit Approximately 50% o f earnings from the fastest growing  region 2007E Regional Spli t Asia East 67 33  Asia1 ~33% Asia East 72 28 Asia 28% Revenue Earn ings Asia East 50 50 2010E Regional Spl it As ia ~50% Asia East 65 35 As ia ~35% Revenue Earn ings 



   

  
Asia strategy: high -return growth To tal investment:  $300 - $350 mill ion - over 80% complete T otal revenue: $600  - $800 mill ion when  sold  out by 2010  Incremental E BITDA: $120 - $150 mill ion by 2010  ROIC = 25 - 30% Investment Dynamics Emulsions Complex  Administrat ion & Maintenance Uti lit ies / Tank Farm Compounding Acet ic Acid Unit Acet ic Anhydride Unit Vinyl  Acetate Monomer Unit Warehouse GUR(r) Unit  Cels tran(r) Unit  Flare Celanese Nanjing Integrated Complex  



   

  
Operational Excellence: offset inflat ion and d rive sustainabili ty ob ject ives 2010 Sustainabi lity Goals Energy Waste Air emiss ions Greenhouse Gases In jury rate East 20  25 30 30 70 8 .5 North $1 bil lion  / year overall  productivity  Fixed  Cost Reduct ion Above Inflation  0 600 2001 2002 2003 2004  2005 2006 2007E $ mill ion per year Cumulative inflation Injury rate Greenhouse gases Air emissions Waste Energy Fixed Cost Reduction 



   

  
Enterprise Value2 Cumulat ive Adjusted Free Cash Flow Results  have led to s igni ficant value creation 2000  2001 2002 2003 2004 2005 2006 2007E Adjusted free cash flow 156 271 144  195 184 545 458 400  Cumulative - 156 427 571 766 950  1495 1953 YE 2000 IPO Current Net deb t 1071  2957 2969 Equity  971.51  2538.8  6015.56 $ in mil lions $ in mi llions 1 Adjusted  free cash  flow calculated as cash flow from operations less cap ital expenditures less other productive asset purchases less operating cash from discontinued operations plus certain  other charges 2  Enterprise value represents market capitalization (Current - as  of December 7, 2007) plus net debt and  minority interest 1 Ad justed free cash flow Cumulat ive Net debt E quity  



   

  
Return on  Capital  Deployed/ Value Creat ion Low High  Low High Current balance sheet strategy  for cash dep loyment Dividend Debt repayment Hold cash Returning  Cash to Shareholders  Difficulty  of Realizing  Value/ Skills or Competencies Required Return on Capital D eployed/ Value Creation Difficul ty of Realizing Value/ Ski lls or Competencies Required Asset expansion - low growth area Share repurchase Returning  Cost of Cap ital Cost reduct ion & revi talization projects Asset expansion - high growth area Core/bolt -on acquisi tions Significant Value Creat ion 



   

  
14% Low High Low H igh Bias for growth  and high-return pro jects Div idend Debt repayment Hold cash Returning Cash  to Shareho lders  Asset expans ion - low growth area Share repurchase Returning  Cost of Cap ital Cost reduct ion & revi talization projects Asset expansion - high growth area Core/bolt-on acquisi tions Significant Value Creat ion Return on Capital  Dep loyed/ Value Creat ion Difficul ty o f Real izing Value/ Sk ills  or Competencies Required 



   

  
Celanese co re values: our DNA 47  ...a precond ition... ... highest standards...  ...attract , develop and retain. .. ...continuous ly learn... ...think  global ly... .. .create growth opportun ities.. . ...sense of urgency... . ..performance driven... 



   

  
Expectat ions from today's meeting Portfolio is s tronger, more resil ient It's the model - not the molecule Ahead of expectations and growth  objectives More earnings growth opportunit ies ident ified Celanese culture: enabler 



   

  
Sandra Beach  Lin Executive Vice President and Presiden t, Ticona Advanced Engineered Materials 



   

  
> 2X  GDP volume g rowth Comprehensive portfolio of high-performance engineering polymers Innovat ion in automotive and  non-automotive applications d rives earnings growth China expansion is platform for further penetrat ion into end-use applications Advanced Engineered Materials : delivering performance driven solut ions Celanese 2007  Revenue1: $6.5 B 2007 Op. EBITDA  Margin (est.):  ~20% A cetyl  Intermediates Consumer and  Industrial  Specialt ies Advanced Engineered Materials 2007 Revenue1 : $1.0  B 2007 Op. EBITDA Margin (est.): ~25% Ticona 1Represen ts 2007 estimated third party net sales 2Equity affi liates total revenue not included in AEM resul ts Polyplastics  Ownership 45% Korea Engineering Plastics  Ownership 50% Fortron Industries Ownership 50% 2007E Total Affi liate Revenue2 $1.3 B 



   

  
Well  posi tioned  fo r cont inued g rowth Premier Franchise Different iated bus iness model Sustained  performance Growth through Innovation and Technology Capitalize on Megatrends Asia expansion 



   

  
Providing valuable solutions to  ex treme requirements Precise appl icat ions in comp lex environments Ex treme Requirements High ly engineered polymers - high performance portfolio Excellent Products  Col laborative engineering  right people - right p lace - right t ime Extraordinary Engineering AE M "Sweet Spot" Intensive E ngineering Highly Specification - Driven Funct ional Parts Leading -Edge Techn ical , Market and Appl icat ion Expert ise 



   

  
Excellen t Products:  value of technology and performance is realized in price $1/ kg $100  / kg $10 / kg $3 /  kg Price for Performance 95% 5% Standard Polymers High-Perfo rmance Polymers (H PP) Engineering Thermoplast ics (ETP) ABS, SAN, ASA : 3% PE = 31% PP = 21% PE T = 7% PU = 6% PVC = 17% PS, EPS = 8% others = 2% Range of Products $1/kg $100/kg $10/kg $3 /kg Price Range Performance Ranges 



   

  
 ̂  ̂  ̂  ̂  ̂  ̂Chemical Resis tance ^ ^ ^ ^ ^ Med ical  Grade ^ ^ ^ Abrasion Resistance ^ ^ ^ ^ ^ ^ Dielectric Strength ^ ^ ^ ^ Functional  Aesthetics  ^ ^ ^ ^ Extreme Temperature H igh performance p roduct portfol io with attributes that customers requ ire Fortron(r) (Po lyphenylensulfide) Celstran(r) (Long fiber rein fo rced thermoplastics) Vectra(r) (Liquid Crystal Polymer) Celanex(r) (Polyester engineering  resins) GUR(r) (Ultra-high molecular weight PE) Hostafo rm(r)/POM (Polyacetals) Product 



   

  
Extreme Temperature Bulk  polymers PP, PE, PVC Critical Part Speci fication Bulk polymers PET, PEN Riteflex(r) Hostaform(r) GUR(r) Celanex Fortron(r), Vectra(r),Celstran(r) Ticona polymers (40)°F extreme cold 600°F extreme heat Con tinuous Use Temperature Range o f T emperature Requ irements 



   

  
Ticona POM: Only polymer that meets ALL requirements  No Industry Demands More Than Medical Systems Competitive Products  Competit ive Products Competitive Products  Requirements Ticona POM High Temp. PA PP PET FDA compl iance + = + + Chemical resis tance + + - = Steam steri lization  + = - = Dimensional stabi lity + - - + Wear resistance + + - - FDA d rug master file + - + + Value -in-use ++ = - = Ex treme Requirements: precise applications in complex  environments 



   

  
End-use Customer Extraordinary  Engineering: right people - right p lace - right t ime Eng ineered Polymers Industry  Supply Chain Raw Material Suppl ier AEM Solu tions - process ing expertise and  material perfo rmance Material and  Performance Specificat ions Monomer & polymer producer Compounder AEM Injection  molding E xtrusion Converter Components Finished goods Manufactu rer 



   

  
OEM Specification Opportuni ty Generat ion Test ing Part  Design  Part Validat ion Proto type Intellectual capital  enab les perfo rmance-driven solutions Modeling  & Simulation Overal l development cycle: 18 - 24 months ~70% of Ticona business is  specificat ion -based  



   

  
Case study: orthopedic replacement joints Except ional Defensibi lity Bio-compatibi lity Wear resistance Impact streng th FDA compl iance E xtreme Requirements GUR(r) UHMW-PE Med ical  grade Abrasion resistance Human cartilage replacement Excellent Products Product chemists - bridging requirements and  polymer p ropert ies Product stewards - ensuring regulatory compl iance Mechanical designers  - translating the polymer into the molded part Ex trao rd inary  Engineering  GUR(r): Only engineered polymer approved for hip and knee rep lacements 



   

  
Other 6% Broad range of end-use applications to  targeted  niches... 1s t Qtr 2nd Qtr 3rd Qtr 4th Qtr East 47 8  12 10 12 5 6 West 30.6 38.6 34.6 31.6 North 45.9 46.9 45 43.9  Revenue by End-Use 2007E ~ $1 b ill ion Al ternate Fabricat ion 12% Transportation 47% Fuel systems Safety systems Mechan ical  components Electrical & Electronics 8% Communication systems LED lighting Connectors Consumer & Appl iance 12% Water purification Durable household goods Bakeware Industrial 10% Fluid handl ing Gearing Drug del ivery systems Medical  implants Medical 5% Emissions fi ltration  Textiles  



   

  
...requ iring a cons istent global brand  experience Ch ina Europe Americas Appl icat ion development Compound  development Po lymer development Test ing Processing optimization  Application development Compound development Polymer development Testing Injection mold ing Application development Compound development Testing Process ing optimization  



   

  
1,000s of products in 1,000s of appl icat ions across dozens of industries 



   

  
Sustained perfo rmance: proven track record of revenue and  earnings growth  AEM has consisten tly del ivered  con tinued sales and earnings g rowth High energy  and raw material  costs compressed 2007E Operat ing EBITDA Est imated impact of ~250 - 350 bps Volume growth in both automotive and  non- automotive applications g lobally Operat ing EBITDA and Revenue 2002 2003 2004 2005  2006 2007E Operating  EBITDA 108 134  176 204 260 266 Revenue 656 762 863 887 915 1031 



   

  
Strong correlation between value delivered and specification strength Specification Strength Richness of portfolio Long-term customer relationships Technical and appl icat ion expertise G lobal technical and manufactu ring presence H igh value-in -use applications Limited subst itute materials Value Delivered Speci fication Strength L ANXESS AEM DuPont SABIC/PC BASF DSM Solvay DOW Lyondell/Basell SABIC/Core Nova Value of Speci fication 



   

  
Premier franchise Fastest earnings growth Highest relat ive profitabi lity EBITD A multiple cont inues to trail peers desp ite continued earnings s trength Peer group : corresponding segments of BASF, DSM, DuPont, GE Plast ics, Solvay Plastics YTD 2007 figures include one quarter of GE plast ics, now SABIC/SIP AEM resul ts exclude certain other charges, COC divestiture and equ ity earnings from affi liates Relative Financial Performance versus AEM Peer Group Operating  Profit  as a % of Sales BASF D SM DuPont Solvay GE Plastics BASF DuPont Solvay SABIC/SIP 15% 2003 YTD 2007 Celanese AEM DSM Celanese AEM 



   

  
Well  posi tioned  fo r cont inued g rowth Premier Franchise Different iated bus iness model Sustained  performance Growth through Innovation and Technology Capitalize on Megatrends Asia expansion 



   

  
Committed to del ivering value creat ion $350 - $400 mill ion increased EBIT DA profile plus EPS potential  by 2010 Group As ia Revitalization  Innovation Organic Balance Sheet Operational  Excellence E BITDA Impact Consumer and Industrial Specialt ies X X X X >$100MM Advanced Engineered Materials X X X X >$100MM Acetyl  Intermediates X X X >$100MM Celanese Corporate X X Incremental  EPS Primary Growth  Focus Operating EBITDA EPS 



   

  
Operating EBITD A Growth Objectives (versus 2006 Basel ine) An important contributo r to the Celanese growth s trategy  Volume growth > 2X GDP Innovation in automotive and non-automotive applications d rives continued earnings improvement Expansion in China p rovides p latform for further penetrat ion in end-use applications 2007 2008  2009 2010 AEM 25 50 65 110 $ in  mil lions 



   

  



   

  
Power Empower sustainable technologies 



   

  
Techno logies to reduce emissions and improve fuel efficiency  Weight reduction Engine combustion  efficiency Alternative fuels Fuel cel ls Hybrid-eng ine systems Alternat ive renewable fuel sources help reduce CO2 Advanced air management enhances engine combust ion efficiency  Development time to full  commercialization  



   

  
Leading engineered polymers in emissions innovation and fuel efficiency E85 Compatible Polymers D rivers : Alternative fuels  - Bio -fuels  Air quali ty SORE emiss ions Leg islation - env ironmental  & safety Chemical resis tance Impact resis tance Dimensional stabi lity High  heat 65 million lbs. acetal  in 2006 Fuel Module Hostaform(r) XF Turbocharged  Engine Fortron(r) PPS Air Cooler Source: Celanese estimates Customer Requirements 80 mi llion lbs. ETPs in  2010 



   

  
Emissions reduct ion beyond fuel systems Metallic-look Hostaform(r)/POM Eliminates painting/plat ing Reduces VOCs Co lor matching to interior painted  metallic parts Saves $1 to $4 per veh icle Customer Requirements Funct ional aesthetics  Wear res istance Strength Sign ifican t opportunity: curren tly only ~200,000 out of 120 mil lion  doors worldwide use metal lic -look POM 



   

  
Safety Advance intell igent systems 



   

  
Vectra(r) LCP: Translating connector leadership into LE D ligh ting  $17.4 bill ion in 2017  Drivers: Improved  safety  Lower energy consumption Miniaturizat ion Aesthetics Design trends L ED Street Lamps Audi A8 Daytime Running  Lights Audi R8 54 LEDs per Headlamp Customer Requirements High flow Low emissions Dimensional stabil ity  Pinpoin t light source Source: Ph ilips Applying  Connecto r E xpert ise to  New Techno logies $5.1 bi llion in  2006 



   

  
Life E nhance l iving comfort 



   

  
5.5 bi llion with clean water access - 2006 Shower Filter Faucet Fil ter Drinking Water Fil ter Customer Requirements NSF speci ficat ion Proprietary binding agent to boost fil tration  efficiency GUR(r) UHMW-PE: wel l pos itioned to p rovide solutions for global water fi ltration 2000  2003 2006 2008 2010 Total D rinking  Water 300 615 1177 1605 1926  Drivers: Populat ion g rowth Global requirements Economical alternative to bo ttled water World Health  Organ izat ion s tandards 20% GUR(r) G row th 6.1  bill ion with clean water access - 2015 



   

  
Long history in Asia p rovides competitive advan tage 40 years  of experience in As ia through strong affil iate relat ionships Strong relat ionships with our customers in Asia Expanding model of local customer support  and development Full range offering of leading  products Investing  in local manufactu ring 109 



   

  
GUR(r) and  Cels tran (r) uni t construct ion underway and p roduction  expected in 2008 Recen tly announced  addition of new compounding plant at Nanjing in 2009 App lication  development center in Shanghai Incremental  contribu tion  by 2010: ~$100 mill ion in annual sales Fu lly Integ rated Complex Emu lsions Complex  Administration & Maintenance Uti lit ies / Tank Farm Compounding Acet ic Acid Unit Acet ic Anhydride Unit Vinyl  Acetate Monomer Unit Warehouse GUR(r) Unit  Celstran(r) Unit  Flare Celanese Nanjing Integrated Complex  Nan jing  provides p latform for Ticona growth in Asia 



   

  
2,100 GW coal-fi red power in 2020  Customer Requirements Chemical resis tance High heat Technologies to  reduce particulate emissions: coal-fi red power plan ts Drivers:  Increased global power consumption More coal-fi red power plan ts Air quality  Environmental leg islation Fortron(r) PPS Air Filter Bags Coal-fi red Power Plan t Coal-fi red Power Plan t Air Filter System 1,300 GW coal-fi red power in 2006  



   

  
Coal-fi red power plan ts prov ide significant growth opportunity Characteristics of fi lter bags Typical ly 6 inches in diameter and 26 feet in length Up  to 20 ,000 bags used per house Li fe span  of 3 to  5 years Fi lter bags contain  an  average of 4.0 to 4.5 lbs. of Fortron(r) PPS Electricity  from coal in China wi ll increase more than 80% by 2020 2006: 413 GW coal-fi red power 2020: 760 GW coal-fi red power Flue Gas Cleaning Bag House for Coal-fi red Power Plan ts 



   

  
China Current Highest Current Model 2010E 2007E 2001 Lbs/ car 60  2.5 40  18 13  6 Source: Global Insight Pounds per Vehicle Source: Celanese Estimates Signi ficant opportunity for increased penetration in h igh growth region 2006 Production Production  Growth 2006-2012 Mex ico 1955  312 Canada 2496.9 176.3 Spain 2677.9 61.4 Brazil 2275.8  923.8 France 3111.4 102.8 S. Korea 3797.4 180.6 Ind ia 1692.9  2748.4 Germany 5634 .6 732.4  U.S. 10813 .7 -86.7 Japan 11075.7 -152.9 China 6667.1 5912.3 China p roduction nearly  doubles with in 5 years Trend Global Auto  Product ion 2001 2010E Highest Current Model China Current 2007E Advanced Engineered Materials Type of Resins 



   

  
Trans lating auto application expertise to Asia Door Systems Window l ifts Door locks Door modules Power motor housings Fuel Delivery Systems Fuel reservoirs Fuel limit valves Roll -over valves Fuel flanges Fuel pumps Structural Parts Fron t-end  modu les Instrument panels Sunroo f systems Select Interio r Components  Instrument clusters Metallic-look controls Safety restraints Overhead consoles 



   

  
Application development requirement:  a g lobal network to serve global demand Application Development Center Frank furt  New  Application Development Center Shanghai A pplication Development Centers Flo rence, KY Auburn  Hills, MI 



   

  
Industry recognit ion o f innovat ion Winner Of SPE 2007 Grand Innovation  Award Mercedes-Benz C-Class Vectra(r) LCP active safety  sensor Detects moisture, activates wipers, dries brakes Winner Of SPE Innovation Award BMW X5 Celstran(r) L FRT fender carrier Strong,  ligh tweight 



   

  
AEM is  well positioned for continued growth  Premier Franchise Differentiated business model Sustained performance Growth through Innovat ion and T echnology Capitalize on  Megatrends Asia expans ion 



   

  
Doug Madden  President, Acetate, AT  Plastics and Emuls ions & PVOH Consumer and Industrial Specialties  



   

  
Consumer and Industrial Special ties: value-added special ty businesses Celanese 2007 Revenue1: $6 .5 B 2007 Op. EBITDA Marg in (est.): ~20% Acetyl  Intermediates Consumer and Industrial  Specialties  Advanced Engineered Materials 2007 Revenue1 : $2.5  B 2007 Op. E BITDA Margin (est.): ~15% Industrial Special ties Leading  global posi tions in both businesses Significant consumers of Acetyl Intermediates products  Downstream integration mit igates raw material volat ili ty GDP+ growth Consumer Specialt ies 2007 Revenue1: $1.4 B 2007  Op. EBITDA Margin (est. ):  ~8% 2007 Revenue1 : $1.1  B 2007 Op. EBITDA Margin (est.): ~25% 1Represents 2007 estimated  third party net sales 



   

  
Group Asia Revitalization Innovat ion Organic Balance Sheet Operat ional Excellence EBIT DA Impact Consumer and Industrial Specialties X X X X >$100MM A dvanced Engineered Materials X X X X >$100MM Acetyl Intermediates X X X >$100MM Celanese Corporate X X Incremental EPS Operating EBIT DA EPS Committed  to delivering value creation $350 - $400 mill ion increased EBIT DA profile plus EPS potential  by 2010 Primary Growth Focus 



   

  
Operating EBITD A Growth Objectives (versus 2006 Basel ine) CIS: path to improved earnings Ahead of schedule to deliver > $100 mi llion in  add itional EBIT DA Consumer Special ties Successfu l complet ion of Acetate revitalization Integration of Acetate Products  Limited (APL) acquisition Industrial Specialties Revital izat ion of emu lsions and PVOH businesses Innovation in key customer applications Globalization in emerging economies 2007 2008 2009 2010 Consumer Special ties 44 65 70  70 Industrial Special ties 0  17 38 60 $ in  mil lions >$100 mil lion  by 2009 



   

  
Consumer Specialt ies: s table earnings and cash generation Acetate Products and Ventures Nutrinova PVOH Emulsions AT Plastics  Consumer and Industrial Special ties 2007 Revenue1: $2.5 B 2007 Op. EBITDA Margin  (est.): ~15% Industrial Special ties Leading  global franchises Stable, consisten t cash flows Economically stable;  min imal earnings volati lity Closer to the final consumer Growth opportunit ies th rough cont inued innovation and customer partnerships Consumer Specialt ies 2007 Revenue1: $1.4 B 2007  Op. EBITDA Margin (est.):  ~8% 2007 Revenue1 : $1.1  B 2007 Op.  EBITDA Margin (est.): ~25% 1Represents 2007 estimated third  party net sales 



   

  
Acetate Products:  execution of strategy  continues to deliver earnings growth  Timeframe APL A cqu isit ion Integ rate the business Capture/realize synergies 2004 2005 2006 2007  2008 2009 Restructuring /Repositioning Ch ina venture tow expans ions Fi lament exi t/si te optimization China venture flake expansion  Complete Complete Complete Beyond 2008 Maximize cash generation Selective and  sustainable growth Next moves: further Asia expansions 2010 



   

  
Successful revital izat ion and s trategy progress for Acetate Products Signi ficant improvement to  manufacturing cost structu re Consol idated manufacturing footprint to  lower-cost regions Closed the Edmonton flake plant in 1Q 2007 Completed  planned China venture expans ions - more than doubled Expanded  flake p lant in  2Q 2007  Increased dividend flow in 2007 and 2008E Acquired cel lulose acetate flake, tow and fi lm business of APL - add ing ~$250  mil lion  in revenue North America 2005 North America 2008E Europe 2005 Europe 2008E China Ventures 2005 to  2008E Flake 4 s ites 2  sites 0 sites  1 si te Expanded Tow 3  sites  2 sites 1 si te 2 si tes Expanded Filament 2 s ites Fully exited Optimized Operations and Market Focus 



   

  
Benefi ts to Celanese Acetate Products Limited APL Acquisition: a s trateg ic fi t Acquired cellulose acetate flake, tow and film business of APL Purchase price ~$110 mill ion Additional $30  mil lion for synergies 2 U .K. manufacturing facili ties: Spondon Li ttle Heath - Closed 3Q 2007 Customers - Broadens mix and reach Integ ration - Enables European flake production Cap tive consumption - Increases downstream integration  Procurement and logis tics - Network enhancements Synergies - Ful l capture by 2008 2006  2008 Purchased EBITDA 20 20 Synergies 0 20 Acquisition Synergies Purchased  EBITDA ~$20 mill ion ~$20  mil lion  ~$20 mi llion Manufacturing  SG&A Logistics 



   

  
Acetate Products:  optimized global manufacturing footprint  Tow Production Flake Product ion Nantong, China Lanaken, Belgium Spondon , United K ingdom Narrows, Virginia Ocotlan, Mexico Kunming,  China Zhuhai, China O nly integrated  producer in each region  of the world  



   

  
Asia Europe Americas ROW Total CE 0.47  0.42 0 .3 0.6 0 .43 Others 0.53 0.58 0.7 0 .4 0.57  Celanese Share of Global Acetate Tow Market (2007E ) CAGR 2005 - 2010E 2  - 3% 1 - 2% (1 - 2)% 1 - 2% Strategically pos itioned for fu rther expans ion in growth  regions 1 Includes share attributab le to China ventures Source: Celanese est imates Global Market Size: ~720kt 1 1 Global Acetate Tow Market by Region  (2007E) Asia Europe Americas ROW North 0.51  0.3 0.15 0.04 



   

  
CS Operat ing EBITDA 2004  - 2010E 2004 2005 2006 2007E 2008E 2009E 2010E Perf. Prod. Seg. EBITDA 55 63  65 67 64 58 58 Acetate Seg. EBITDA 77 77  77 77 77 77 77 North America/EU Revital izat ion 0  17 62 71 64 75 75 APL 20 40 41 41 JV Dividends 6 4 24  38 42 47 47 Consumer Specialt ies: successful  revi talization  and continued execut ion of curren t strategy Acetate Products revital izat ion completed in  2007 Ful l synergy captu re of APL acquisi tion  by 2008 Nutrinova to o ffset price declines with  volume increases Modest g rowth beyond 2008 : Growth in Asia con tinues at 2-3% per year Sustainable Operating EBITDA  1Dividends from cost investments  Asian Growth1 Growth Objective Nutrinova Operating  EBITDA Acetate Base Operating  EBITDA European Ini tiative North America/Europe Revitalization 



   

  
Industrial Specialties : in tegrated technology  solu tions Acetate Products  and Ventures Nutrinova Consumer and Industrial Specialties  2007 Revenue1: $2 .5 B 2007 Op. EBITDA Margin (est.): ~15% Industrial Specialties  Significant consumer of Acetyl Intermediates p roducts Earnings improvement through revital ization Growth opportuni ties through continued innovation and globalization Consumer Special ties 2007 Revenue1: $1.4 B 2007 Op. EBITDA Margin  (est.): ~8% 2007 Revenue1: $1.1 B 2007 O p. EBITDA Marg in (est.): ~25% 1Represen ts 2007 estimated th ird party net sales PVOH Emulsions AT Plastics  



   

  
Profit  Added Through Chain Product ion and  Market Driven Profi t Range per Ton of Acet ic Acid Increased Value Acid Marg in Sel l Acid as V AM Technology and Customer Driven Integrated model captures value and mitigates volatil ity Reduced Volati lity Peak 9 Average 30 Trough 37 Earnings Improvement per Ton of Acetic Acid ~30% Cycle volati lity reduct ion ~10% ~35% Acetyls versus Integrated Downstream Sel l VAM as VAE Total Marg in Availab le Higher overal l earn ings through  integrated chain Lower earnings volatil ity with downstream integrat ion 



   

  
Strategy for earn ings growth Operational  Excel lence Technology Globalization Revitalization  Operational Excellence: Rel iable, efficient asset ut ilization and cost reduction implementat ion T echnology: Expanding applications and margins through innovation Globalization: Growth and  increasing leadership posit ion through expans ion in emerg ing economies Rev italization provides the execut ion p latform for earnings g rowth 



   

  
Operational Excellence: significant improvement in manufacturing cost s tructure North America Redeploying  production portfol io - capital ize on low  cost product ion Completed sale of AT Plast ics films bus iness E urope Exiting Warrington, Guardo and Rouss ilon  production Expanding Geleen and Frankfurt sites A sia Completed construction of Nanjing emuls ions unit  in 4Q 2007 North America 2006 North America 2010E  Europe 2006 Europe 2010E  Asia 2006 Asia 2010E Emulsions 3  sites 3 sites  7 si tes 5 si tes 0 s ites 1 site PVOH 2 s ites 2 s ites 2  sites 1 site 0  sites  0 si tes AT Plastics  1 site 1 site n /a n/a n/a n/a Optimized Operations and  Market Focus 



   

  
Fixed  Cost per Pound Annual Product ion Capacity Growth (2004-2008E) 2004 2005  2006 2007 2008E Frank fu rt  1 1.05 1.16 1 .25 1.29 Perstorp 1 1.1 1.15 1.55 1.68  Cost reductions and efficiency improvements enhance production  capabil ities  Product ion Capacity (2004 = 100%) 2004  2007 2008E 1  0.766 0.67 Increase asset u til izat ion at existing facil ities  Concept w ill be app lied across the manufacturing footp rint Case study: systemwide reduction at tw o sites  



   

  
Techno logy enables access to expanded app lications Industrial Special ties App lications Engineered Fabrics / Texti les: 13% Celvol(r), El ite(r) Paints & Coatings: 18% Mowili th(r) Specialty/Other: 8% Celvol(r), Vinamul(r) Ateva(r) Paper: 11% Celvol(r),  Vinamul(r) Construct ion: 5% DUR-O-SET(r), Vinamu l(r), Mowil ith (r) Automotive/ Industrial: 11% Ateva(r), Celvol(r) Mowili th(r),  Celvo l(r), DUR -O-SET(r) Adhesives: 34% End use breakdown based on 2007  estimated external sales for Industrial  Specialt ies 



   

  
2006 2010E Others 2.294 3 .041 Celanese 0 .86 1.14 Global Vinyl  Emulsions Appl icat ions Driving  2010 Growth Others Celanese Technology  enhancements open $1 .0 bil lion  of new opportunit ies $ in  bil lions Appl icat ions 2010E Application Sales ($MM) Growth Rate Low  VOC and nano paints  $400  - $500 10+% E ngineered fabrics/glass fiber $200 - $300 3% - 5% Enviro -friendly adhesives $100 - $200 8% China building/ construction $100 - $200 30+% ~25% $1.0 bi llion expansion = >$250 mill ion in revenue ~30% increase in vinyl space >25% 



   

  
European In terior Paint  Industry Development Case study: Celanese is the global leader in  low-emission binders  European success driven by increasing consumer awareness and regulato ry  requirements of low-VOC products Celanese technology posit ion: clear leader 1996 2006 2010E Celanese 0.02  0.25 0 .33 Others 0 .03 0.03 European VAE Success VAE Share of Interior Paints  1990 2006 VOC Content EU VOC parts /li ter 



   

  
Current trends in U.S. following  European  precedent In 2008, Southern California wi ll further restrict emission requirements in paints Today, less than  25% of the interior paints meet the contemplated guidelines $100 - $2001 per ton estimated cost for non-VAE emuls ions to achieve standard U.S. in terior paint opportun ity ~$1.0  bill ion V AE provides favorable substi tution for low -VOC requirements  1999 2008 US VOC grams/liter 1999 VOC (g/L): 250  - 380 2004 VOC (g/L): 100 - 150 VOC Regu latory Trends for Flat to Semi-Gloss Paints VAE industry opportunity: current regulatory trends in U.S. 1 Based on Celanese estimates European  Standard 



   

  
Techno logy p rovides access to new appl icat ions and  improves earnings profile E xpanding  the available applicat ion space Anticipating  the future needs of a changing world Creating opportunit ies for favorable subst itut ion and improved product mix Vinyl Other 3154 4630 Viny l Target Space Other 3154  1000 3630 $8  Bi llion Global Emulsion  Systems Target Space Customer-driven Product Innovation Vinyls Techno logy E xtension Global Emulsion  Systems Expansion of Viny l Solut ions 2010E 2006 $1B 



   

  
Globalization: s ignificant opportunities  in high growth reg ions Percent of Celanese Emulsions Net Sales1 by Region  37% 62% 1% 1 Based on 2006  sales 



   

  
Estimated Regional Balance - 2010 Percent o f Celanese Emulsions Net Sales1 by Region 30 - 35% 50 - 55% 15+% 1 Based on Celanese est imates 



   

  
Nanj ing allows Celanese to capture sign ifican t growth  in As ia 60 wet kt  capacity  Construction completed  in October 2007 Commercial sales underway Primary supply  fo r customer locations in Ch ina and the rest o f As ia Appl icat ion development center in Shanghai Ful ly Integrated Complex  Emulsions Complex Celanese Nan jing  In tegrated  Complex Industrial Special ties Nanj ing Phase 1 Administration  & Maintenance U tilities /  Tank Farm Compounding Acetic Acid Unit A cetic Anhydride Unit Vinyl Acetate Monomer Unit Warehouse GUR(r) Unit Celstran(r) Un it Flare 



   

  
2005 2010E Other Systems 1.8245 3.096 Vinyl Systems 0.4593 1.093 Signi ficant growth expected in  China vinyl  systems Industry t rends driving significant growth in China V inyl systems growing faster than other systems $ in bill ions 19% Growth  11% Growth  Adhesives Coatings Construct ion Nonwovens Size of China Market 330  444 170 115 Annual Growth Rate 0.12 0.13  0.3 0.09 12+% 13+% 30+% 10+% Other Systems Vinyl Systems System Applications and  Growth Rates for China China Latex  Demand Source: Kline and Celanese estimates 



   

  
2006 2007E 2008E 2009E 2010E 183 395 0.03  0.08 0 .14 Nanjing provides platform fo r v inyl  systems growth in China through VAE VAE industry in China growing at ~20% Began commercial  sales in 2006 Nanj ing un it operational in 2007 Capturing  growth at faster- than-expected rate Objective by  2010: ~25% of fast growing industry China VAE Celanese Share Projected ~20% CAGR China VAE 



   

  
Other emerging economies... the next fron tier for emuls ions 1985 1995 2005 2015  2025 L ow 6 194  315 363 339 Midd le 0.5 24  73 363 993 Upper 0 .5 12 24  97 339 India: Our next focus of expansion India is poised  to s igni ficant ly grow i ts middle class Rising  wealth and consumption wi ll drive vinyl  product demand at even  greater rates India and China represent over 30% of the g lobal population $ in mi llions Source: McKinsey&Co. 2007 1995 2005 2015 2025 Housing & Personal 291 457 814 1442 USD Income Groups 2005  - 2025 CAGR: 6% Housing  and  Personal:  India Average Consumption Ind ia Aggregate Consumption 



   

  
Consumer and Industrial Special ties: executing and exceeding our plan  ~$350 MM > $450 MM 2010E EBITDA Profi le Achieve ? $100 mill ion by 2009  2006E EBITDA CS IS Consumer Specialties Successful completion of rev italization APL: acquire, integ rate and real ize synergies Industrial Special ties:  Revital ize Emulsion and  PVOH businesses Innovate new product applications and technologies E xpand globally in emerging regions 



   

  
John Gallagher Executive Vice President and Presiden t, Acetyls  and Celanese Asia Acetyl  In termediates 



   

  
Acetyl  Intermediates: leading global franchise of intermediate p roducts 1Represents 2007 estimated third  party net sales Celanese 2007 Revenue1: $6 .5 B 2007 Op. EBITDA Marg in (est.): ~20% Acetyl  In termediates Consumer and Industrial Specialties  Advanced  Engineered Materials 2007 Revenue1: $3.0  B 2007 Op. E BITDA Margin (est.): ~25% Lead ing g lobal posit ion in each product GDP+ g row th in  each bus iness Strong and growing posi tion in As ia Con tinuous improvement on favorab le raw material  supply pos itions globally  Significant advantages in technology, operating costs  and capital costs  Acet ic Acid Acet ic Anhydride Vinyl  Acetate Monomer Acetate Esters and Other Derivatives 



   

  
Differentiated intermediates with strong in tegrat ion into Celanese special ties Acetyl  In termediates (AI) Formaldehyde Acet ic Acid Different iated Intermediates Special ty Products Bui lding Block Raw Materials  Advanced Engineered Materials (AEM) Industrial  Specialt ies (IS) Anhydride and esters Consumer Specialties (CS) Ticona Engineering Polymers Emulsions Acetate AT Plastics  Nutrinova PVOH Affiliates VAM 



   

  
Acetyl  Intermediates business model:  posi tioned  to create sustainable value Attract ive industry s tructure Leading technology with a steep cost curve Global footp rint Sign ifican t cap ital efficiency  Favorable supply/demand out look Advantaged raw material supply Long-term growth opportunities  



   

  
VAM Acetic Acid (2007E) Why we like acetyls : attract ive industry s tructure Global leader GDP plus 1-2% growth Well-structured Industry Source: T ecnon 2007, Celanese estimates 1Schedule for s tartup in  2008 G lobal leader GDP+ growth Benefits from upstream integration VAM (2007E) 1 Dairen 11% Celanese 26% Celanese Nanjing 4% Dow 8% Sinopec 7% DuPont 6% Others 27% BP 5% Lyondell 6% 



   

  
Celanese technology drives leading operat ing costs Source: Celanese estimates, available public data 2010E Acetic Acid Cost Curve (kt) (based on  nameplate capacity ) By- prod High Cost Supply Celanese Technology 0 2,000 4,000 6,000 8,000 10,000 14,000 Conventional MeOH/CO AOPlus(tm)/Leading  Competition Ethanol Ethylene 12,000 High-cost technology ~2.0 to 2.5X higher production cost versus leading technology  Conven tional methanol carbony lation  technology ~20-30% higher cost Celanese technology: a long-term competi tive advantage 



   

  
Aggressive Protect ion of Celanese Technology  Positive outcome from al l patent p ro tect ion activ ities undertaken  to date Multi -mil lion dollar judgments in Celanese's favor Actively track  competit ive act ivit ies and wi ll cont inue to pursue ins tances of infringement Continue to improve and aggressively protect advantaged technology AOPlus(tm) - Acetic Acid  and Supporting Paten ts AOPlus(tm) - Acetic Acid  and Supporting Paten ts VAntage Plus(tm) - VAM VAntage Plus(tm) - VAM 2006 2007 2006 2007 Intel lectual  Property  Effective Global Patents Additional Appl icat ions 647 530 728  616 8701 2481 8921  1701 Commercial Status AOPlusT M implemented at al l core s ites g lobally AOPlusTM implemented at all  core s ites globally  VAntage PlusTM successful at Cangrejera VAntage PlusTM successful  at  Cangrejera 1 Includes assumption of ~350 patents  from a Celanese German subsidiary 



   

  



   

  
A global footprint  posi tioned  to capture emerg ing demand Americas Europe Asia Acetic Acid 1,490 440 1,200 VAM 725 635  510 Anhydride 235  30 100  Esters 165 40 130 All  values shown in kt per year 1Startup  schedule for 2008 Singapore A cid = 600 VAM = 210 Esters  = 130 Frank fu rt , Germany VAM = 285 Esters = 40  Tarragona VAM = 200 Bay  City, TX VAM = 300 Clear Lake, TX Acid = 1,200 VAM = 310  Cangrejera, Mex ico VAM = 115 Anhydride = 90 Esters = 105 Pardies,  France Acid = 440 VAM = 150 Anhydride = 30 Nanjing, China Acid  = 600 VAM = 3001 Anhydride = 1001  Pampa, T X Acid = 290 Anhydride = 145  Esters = 60 Scheduled for closure in 2009 New L ocation Celanese Global Manu facturing Locat ions Wel l pos itioned to captu re continued growth in estab lished,  high - demand reg ions (Americas, Europe) N anj ing facili ty to  capture s trong growth in  China Singapore facili ty to support India and other Southeast Asia demand 



   

  
Significantly  lower capi tal in tensity versus other new acetyl complexes Nanjing Phase 1: delivers  capi tal advantage that is between ~2 to 3  times greater than all  other acety l projects N anj ing Phase 2: a fract ion o f Phase 1 capital for the same production capabi lit ies Celanese capital efficiency: a long-term competi tive advantage Capital Intens ity Information from various press releases, 2007 Ch ina Acet ic Acid Conference,  and  Celanese estimates CE Nan jing  Phase 2 CE Nanjing Phase 1 Local Chinese Sipchem East 5 80 180 280  10 40 40 40 (Relat ive $Cap ital/$Acety l Sales) 



   

  
Histo rical Industry Effect ive Capacity1 Less efficient new capacity has been reducing effective util izat ion New entrants  with  less reliable acet ic acid technology Signi ficant ly longer startup curves Higher number of outages Less reliable equipment Natural gas restrict ions in emerging regions Further restrictions on  chemical  applications announced in China Sep tember 2007 Higher frequency of raw material (primarily CO) d isrupt ions since 2003  2008 to 2010  effect ive uti lization assumed at 88% th rough at least 2010 2002 2003 2004  2005 2006 2007E 2008E East 0.9 0.9 0.89 0.89 0.89  0.855 0.88 0.025 Previously assumed industry effective u tilization 1Source: Tecnon Orbichem 3rd  party analysis , Celanese estimates 2007 Clear Lake impact Actual  industry effective util izat ion 



   

  
A Delays continue to be common for acetyl projects  = Project delay Company announced startup A CE  2005 update CE 2006 update CE 2007 update 500kt Acetex (Tasnee) 150kt Sopo 150k t Fanavaran 200k t Lunan Cathay 200kt Wujing 150kt BP / Yaraco 300kt BP/FPC 2008 2007 2006 2005 425k t 550kt 600kt Capacity BP / Sinopec Celanese Nanjing  (Phase 1) Sipchem 2010 2009 Company A A A A A A A A A A A SU  X SU SU X X X X SU SU Cancel led X X X X X X X X X SU SU X SU X X X X X = Actual plan t startup  SU X 



   

  
Acetic acid high ut ilization rates continue into 2010 2004 2005 2006 2007E 2008E  2009E 2010E L ow Cost 6919 7166 7694 8204 8798 9766 10388 12008E-2010E effective util izat ion based on external analysis assumptions Source: avai lable public data Util izat ion of Effective Capacity1(Nov, 2007 ): 91% 93% 92% 94% 93% 91% 91% Acetic Acid Supply/Demand Balance 



   

  
Acetyls remains an advantaged industry Acetyls:  different iated and less cyclical versus mainstream commodities  1Source: Tecnon  2007 2Source: CMAI Acetyls  Ethylene Advantage Industry Structu re Attractive Top 2 p roducers1 : ~50% of the global market Fragmented Top  2 producers1: ~ 15% o f the total global market Acety ls Cost Curve Steep  cost curve Relatively flat wi thin a region Acetyls Techno logy L eading technology not widely licensed Readily available Acetyls  Asset Location Close to  customer Feedstock dependent Acety ls Supply/demand Outlook Favorable supply/ demand balance Overcapacity  by early 20092 Acetyls 



   

  



   

  
Group Asia Revitalization Innovat ion Organic Balance Sheet Operat ional Excellence EBIT DA Impact Consumer and Industrial Specialties X X X X >$100MM A dvanced Engineered Materials X X X X >$100MM Acetyl Intermediates X X X >$100MM Celanese Corporate X X Incremental EPS Operating EBIT DA EPS Committed  to delivering value creation $350 - $400 mill ion increased EBIT DA profile plus EPS potential  by 2010 Primary Growth Focus 



   

  
Operating EBITD A Growth Objectives (versus 2006 Basel ine) An important contributo r to the Celanese growth s trategy  Acety l Intermediates is on track to deliver >$100  mil lion  in increased EBITDA pro fi le by 2009 Continued strong growth  in global acetyl demand supported by new Nanjing facil ity  Successful s tartup of Nanjing acet ic acid  plant in 2007 ; derivatives starting in 2008 Continuous improvement to  the Celanese low-cost product ion advantage Advantaged technology  Raw material sourcing 2007 2008 2009  2010 AI 20  80 100 120 40 2010  and  beyond: additional growth from China and other emerging economies >$100 mill ion by  2009 from Nan jing  Phase 1 $ in mill ions 



   

  
Nanj ing allows Celanese to capture sign ifican t growth  in As ia Successful startup of acet ic acid facil ity in June 2007 Downstream acetyl  products  startup on schedule Acetic anhydride: 1H 2008 Viny l acetate: mid -2008 Primary target is Ch ina and the rest o f A sia ~$500 mill ion of total addi tional revenues for Acetyl Intermed iates from Nanjing Phase 1 by 2009 Fully Integrated  Complex Celanese Nanj ing Integ rated Complex Emu lsions Complex Administrat ion & Maintenance Uti lit ies / Tank Farm Compounding Acet ic Acid Unit Acet ic Anhydride Unit  Vinyl  Acetate Monomer Unit Warehouse GUR(r) Unit  Cels tran (r) Unit  Flare Acetyl Intermediates Nanjing Phase 1 Nan jing advantaged  cost profile:  EBITDA marg ins g reater than segment average 



   

  
Case study: Celanese g rowth in Ch ina Normalized Celanese China Growth Growth  supported  by Singapore Facil ity China Growth (kta) Source: Celanese estimates and actuals; T ecnon 3Q 2007  database Successfully  uti lized Singapore plant to seed China growth  Celanese growth  supported  by Nanjing Phase 1 Nanjing derivative s tart  up China Acetic Acid Vo lume Growth (Celanese 2000 volume = 100) 100 200 300  400 500 600 700 800  900 1,000 2000 2001  2002 2003 2004 2005 2006  2007E 2008E 2009E 2010E 0 500 1,000 1,500 2,000  2,500 3,000 3 ,500 4,000 4,500 Total  China and Taiwan Growth Celanese Normalized Growth 



   

  
Beyond Nanj ing: Asia ou tside o f China 2005 2006 2007 2008  2009 2010 2011 2012  2013 2014 2015 India Market Growth 360  425 450 480 504 530 562.9420065  597.9315146  635.095786 674.5699927 716.497708 Celanese growth supported by Singapore Faci lity Uti lizing  Singapore facili ty to become lead ing importer to  India Favorable trade relationship between Singapore and Ind ia Low transportat ion costs to major coastal demand Strong relationships with key end users Major volume pos itions under long-term contracts Signi ficant growth opportun ities throughout rest o f As ia to capture addit ional acetyls  growth Favorable transportation costs to Sou theast Asia Strong growth  in acet ic acid  demand in  several emerging economies: Vietnam: 10-12% CA GR Thailand: 12 -14% CA GR Celanese g rowth supported by Singapore Facility Rest of AOC Acetic Acid Est imated Volume Growth  India Acet ic Acid Est imated Volume Growth kta kta 0 500 1 ,000 1,500 2,000 2,500 2005  2006 2007 2008 2009 2010  2011 2012 2013 2014  2015 Source: Celanese estimates and actuals  



   

  
Consumer trends support long-term growth 1 -2% greater than GDP Key Trends E nd Market Increased Demand Acetyl  Product Benefited E merg ing Economies Paints, coatings, inks and adhesives used in residen tial and commercial  applications VAM, Esters Demograph ics Pharmaceuticals  Acetic Acid, Acet ic Anhydride Affluence Increased demand for packaging  fi lms (PVOH, EVOH) VAM Convenience Films and polyester Acetic Acid, VAM Water Consumption of bottled water Acet ic Acid Environment Environmentally  friend ly paints and coatings VAM (for VAE ) 



   

  
Capital ize on growth in vinyl emu lsions systems Increas ing v inyls' share of emulsion systems Formulat ion w ork  continues to improve performance o f v inyl  systems relative to  competing systems Opportuni ties to capture needs created by market t rends (environment, lifestyle, convenience) Results in  300 kta of add itional VAM growth potential  Acety l intermediates ideally posit ioned to cap ture large share of to tal growth  - both captive downstream and  merchant demand Vinyl Other 3154 4630 Viny l Target Space Other 3154  1000 3630 $8  Bi llion Global Emulsion  Systems T arget Space Customer-driven Product Innovation Vinyl Technology Extension  Global E muls ion Systems Expansion  of Vinyl  So lutions 2010E 2006 $1B 



   

  
Celanese Acetic Acid Volume Growth Using downstream integrat ion to drive cont inued earn ings growth Celanese merchant acetic acid volume has grown at 7% CAGR Forward  integration into downstream specialty businesses has more than  doubled since 2000 Merchant versus Downstream Specialty Integrat ion 2000 2001 2002 2003  2004 2005 2006 2007E Merchan t Capacity  1 1.06  1.24 1 .24 1.29  1.57 1 .66 1.65 Downstream Specialty  1 1.01 1.16 1.4 1.51 1.89 1.93 2.1 7% CAGR Acetyl Intermediates benefits from downstream specialty growth  12% CAGR 



   

  
Acetyl  Intermediates: advantages continue to support strong growth Attractive industry  structure Lead ing techno logy with a s teep cost curve Global foo tprint  Significant capital  efficiency versus competing  technolog ies Favorable supply /demand outlook through 2010 Advantaged raw material supply L ong-term growth opportun ities  



   

  
Jim Alder Senio r Vice President,  Operations and T echnical Global Operational  Excel lence 



   

  
Global Operational  Excel lence Operational  Excellence Culture Manufacturing and beyond Corporate sustainab ility Nanjing Competi tive Advantages Demonstrated success Transferable platform fo r g rowth 



   

  
Operational Excellence engrained in Celanese cul ture 2001 2002 2003 2004  2005 2006 2007 2008 Manufacturing Productivity Productivi ty Beyond Manufacturing Growth,  Safety and Env ironmental  Pre-IPO Today Manufactu ring Beyond Mfg . Six Sigma Maintenance E xcellence Mfg.  Digit ization Energy  Excel lence One SAP Mfg. Work Pract ices Divis ion SG&A Redesigns Shared Services Redesigns Purchas ing & Pricing Finance Redesign Convergence Safety and E nvironmental 



   

  
2001 2002 2003 2004  2005 2006 2007E 2008B 0  49.2 142.9 215.5 296.5 412 .7 489.8 49.2 93.7 72 .6 81 116.2 77 .1 90.7  524 Variable and Energy Cost Improvement $1 Bill ion /  Year Overal l Productiv ity Proven track record of p roductivi ty in  al l areas Fixed Cost Reduction Above In flat ion $1.0 bi llion/year overall  productivity  (2001 - 2007) 2001 2002  2003 2004 2005 2006 2007E 2008B 0 8 41.6 94.5 153 .1 268.8 365.6  437.6 8 33.6 52.9 58 .6 115.7  96.8 49.3 Cumulative in flat ion Variable and Energy Cost Reduct ion Fixed Cost Reduction 



   

  
Energy  Usage (MM BTU/lb) What 's  Nex t Site specific projects N anj ing s tartup Pampa sale/shutdow n Kelsterbach  relocation (2011) Manufactu ring product ivity wil l continue in 2008 and beyond Accompl ishments: 2001 - 2007 28% reduct ion > $150 mi llion per year sustainable p roductivi ty > 40 % reduction vs. 2001 2001 2002 2003 2004  2005 2006 2007E 2008 2010E 5.096  4.663 4 .499 4 .672 4.001 3.84 3.66 2.9 North  45.9 46 .9 45 43.9 



   

  
Finance Cost Productivity  beyond manufacturing wil l also  con tinue in 2008  and beyond What 's Next Optimize Budapest shared service center Treasury  function redesign Finance back office consol idation Consolidation  and optimization of U.S. finance operations 5 -day  close Systems consolidation Shared service center in  Budapest 2003  2004 2005 2006 2007E 2008E 2009E  Base* 100  79.4 77.7 67.6 67.2 54.7 61  Product ivity Projects 50 14.8 15.9 17.2 10.8 2.2  60 60  60 60 60 > 30 % reduction vs. 2005 *Excludes Investo r Relations, Risk Management, and audit fees Top quarti le Accomplishments : 2004 - 2007 



   

  
2006 Safety  Performance (OSHA) Proven track record  in safety and environmental performance CE One o f the top performers in  the chemical industry Reductions per uni t of production: Air emiss ions 21% Waste generat ion 48% Energy usage 25% Greenhouse gas emissions 32% 2006  Environmental Performance (vs. 2001) Step  change reduction in env ironmental  footprin t Company O IR LTIR Hours Sika Corporat ion 4 .61 0.85 2123843 



   

  
2010 Sustainabili ty Goals  Corporate sustainabi lity targets drive further improvement Energy  Waste Air Emissions Greenhouse Gases Inju ry  Rate East 20 25 30 30 70  8.5 North  Employees Safer workplace Communities Improved  environment Company Additional product ivity What's  Next Inju ry  rate Greenhouse gases Air emissions Waste Energy  



   

  
Air (kg/T) Emissions reductions cont inue to  improve sustainab ility 2001 2002 2003 2004 2005 2006  2007E  2008 2010E 0.904 0.843 0.823 0.828 0.659  0.618 0.57 0.46 North 45.9 46 .9 45 43 .9 Accomplishments: 2001 - 2007 37% reduct ion > 3 mill ion ton/year CO2 reduct ion What's Next Further energy reduction Nanj ing startup Pampa sale/shutdown Kelsterbach relocation (2011) Greenhouse Gas (T /T) Accomplishments: 2001 - 2007 23% reduct ion > 1,000 ton/year reduction What's Next Complete MON implementat ion (EPA-driven enhanced con trols) Pampa sale/shutdow n Site-speci fic pro jects Emission Intensi ty 2001 2002 2003  2004 2005 2006 2007E 2008  2010E  0.7074  0.6589  0.6307 0.6713 0.6245 0.5593 0.545 0.4371 North 45.9 46.9 45 43 .9 



   

  
Nanj ing: from "g reen field" site to in tegrated complex Site Entrance and Adminis tration Bui lding Early 2004 - Si te Entrance Early 2003 - Plans Admin. & Maintenance Plan t Infrastructure A cetic Acid  Flare Photo omit ted Photo omit ted 



   

  
Acetic acid and emulsions un its  operating; two acetyl uni ts under construction VAM E muls ions Acetic A nhydride Acetic Acid Photo omitted Photo omitted Pho to omitted Pho to omitted 



   

  
Construction  underway  fo r two AEM units and one additional unit  planned Compounding Celstran(r) 2009 - Plans GUR(r) Emu lsions Complex  Admin. & Maintenance Plan t Infrastructure Acetic Anhydride Warehouse Compounding Acetic Acid  Vinyl Acetate Monomer Celstran(r) Flare GUR(r) Photo omitted  Photo omit ted Photo omit ted 



   

  
Nanj ing: key decisions have posi tioned  Celanese to generate significant value 1. Ownership/Governance Global/Highest Local Offshore Local/In-house Bas ic Technologies Best-in-Class Technologies Natural  Gas- based  CO Coal Based  CO ? Global/Highest 5.  EHS Standards 6 . Sourcing/Engineering ? Best -in -Class Technologies 4. Technologies ? Coal-based  CO 3. Feedstocks Acet ic Acid Unit  Integrated Complex ? Integrated Complex  2. Level of Integration Joint Venture Go Alone ? Go Alone 255 Alternative Celanese Decision ? Local/ In -house 



   

  
257 1. O wnersh ip/Governance: jo int ven ture or go alone Go Alone decision provided  flex ibil ity and  control Integ rate Celanese units  in all  divisions Establ ish Celanese cu lture (i.e., safety, preferred employer) Select suppl iers  and vendors Protect in tellectual property  Keep 100% of profits  Several  chal lenges overcome Develop basel ine of trained employees Establ ish relationships with local o fficials  Understand Chinese regulation details 



   

  
2. Level of Integration : highly integrated  complex M e r c h  a n  t S a l e s Methanol Coal-based  CO Ethylene ~40% 100% ~90% ~10% 100% 20% ~40% 100% Emulsions Acet ic Acid GUR(r) Vinyl Acetate Po lypropy lene Celstran(r) 100% Polymer Resin  Acet ic Anhydride Compounding Infrastructure 



   

  
Nanj ing: facts  and  figures Acet ic Acid Capacity - 600 kt  (expandab le to 1,200 kt) AOPlus(tm) Technology Acetic Anhydride Capacity - 100 kt  Vinyl  Acetate Monomer Capacity - 300 kt  VAntage Plus(tm) Technology  Cels tran(r) Capacity  - 4 kt (expandable to 8 kt) 2007 2008 Emulsions Capacity - 60 kt  VAE - 48 kt  Conven tional Emulsions - 12 kt  GUR(r) Capacity - 16 kt  (expandable to 32 k t) Nanjing Facts L ocation - Nan jing City Industrial Park (NCIP) Only one of two  state- approved  industrial parks T otal area of NCIP ~45 ki lometers ~19 hectares of land use rights  acquired Employees - 234 curren tly and ~300+ expected by 2009 (including  shared services) 2009 Compounding Capacity - 15 kt  



   

  
263 Proven 2004-2010 gasi ficat ion scorecard2 China 29 US 0 Rel iable CO suppl ier (Wison) perfo rmance first  five months >97% CO availabil ity3 Low cost Significant cost advantage versus natu ral gas Synergies from co-production  of methanol and CO 3. Feedstocks: advantaged posit ion with coal-based  CO 1From William Preston presentation at Gasification Technologies Council in 2001  2Data from www.gasi fication.org 3A vai labil ity defined as percent of t ime supplying CO, excluding time when Oxygen feed  not availab le Feeds H2S Syngas Gasification Gas Refining  End-products Syngas (H2  + CO) CO Methanol Su lfur Sol ids  Co-products:  SULFUR RECOVERY SULFUR REMOVAL Oxygen Coal - water Coal Gasification Process1  Coal Gasificat ion in Ch ina: Proven, Rel iable, Low Cost 



   

  
Coal Gasification in  China: Cost A dvantage versus Natural Gas1 265 Nanjing: advantaged feedstock posit ion w ith coal-based  CO Coal has a 40% cost advantage vs. natural  gas at current natural gas pricing Cost advantage l ikely to increase given relat ive coal versus natural  gas reserves 1Proforma economics based  on curren t Nanjing coal and natural gas p rices ($8  per MM BTU) plus 15% return $4 NG $ 5 N G $6 NG $7  NG $8 NG Coal to CO NG to CO Variable and Fixed Cost 186.45 178.44 170.41 162.38  154.11  69.11 200.25  Capital  Return 187.51 204.94  222.37  239.8 257.75  85 57 



   

  
AOPlus(tm) Implementation in  Clear Lake 4. Technolog ies: leading Celanese acetic acid technology  (AOPlus(tm)) protected with patents  25 years of Celanese technology development integrated in Nanj ing design Celanese patents worldwide 531 total wi th 473 act ive 400 add itional applications Celanese paten ts in  China 24 total with 22 active 12 addit ional appl icat ions 1978 1983 1988 1993 1998 2003 2008 Unit Capacity, kta 200  1,300  Techno logy 2 Technologies 2 Technologies 2 Technologies Technology Technology 2 Techno logies Technology T echnology Technology Technology More CO Technology 2 Technologies 2  Techno logies More CO Techno logy 2  Technologies 



   

  
VAntage(tm) Implementation  in Bay City Nanjing: leading Celanese VAM technology (VAntageTM) 0  350 1970 1975 1980  1985 1990 1995 2000 2005 Unit Capaci ty, kta Debo ttlenecking and Technology Technology Technology  Technology  Debottlenecking and Technology Technology Technology 2008 35 years  of Celanese technology development in tegrated in Nanjing design Celanese patents worldwide 902 total wi th 892  active 170 additional  applications Celanese patents in China 21 total  with 21 active 12  additional applications 



   

  
5. EHS Standards: committed  to safety and environmental excellence and environmental excel lence and environmental  excellence and environmental excel lence and env ironmental  excellence U.S. or China standards,  whichever g reater No significant environmental incidents  to date China standards higher Integrating Celanese standards and cultu re No lost time injuries in si te history (> 7 mi llion man-hours) Safety Environmental 271 



   

  
Capital  In tensity 6. Sourcing/Engineering: lowest capi tal acety l complex  in the world Information obtained from various press releases, 2007 China Acetic Acid Conference, and Celanese est imates CE Nanjing Local Chinese Sipchem 80 180 280 East 40 40 40 s g CE Nanjing vs. Local Ch inese CE Nanj ing vs. Sipchem Geography + +++++ Technology +++++ +++ Scale +++++ ++ Integration +++++ +++ Timing o f Investment + +++++ Overall +++ ++++ Relative $Capital /$Acetyl Sales CE Nanjing  vs. Local Chinese CE Nanjing vs. Sipchem 



   

  
Operational Excellence: integ ral part o f Celanese value propos ition $300-350 million to tal cap ital $600-800 million revenue by 2010 $1 b illion/year in 2001 - 2007 More in 2008 and beyond  Sustained Productivity Nanj ing: Demonstrated Success 2001 2002  2003 2004 2005 2006 2007E 2008B 0 57.2 184 .5 310 449.6 681.5 855.4 437.6 57.2 127.3  125.5 139.6 231.9 173.9 140  Emulsions Complex  Admin. & Maintenance Plant Infrastructure Acetic Anhydride Warehouse Compound ing Acetic Acid V inyl  Acetate Monomer Celstran(r) Flare GUR(r) Fixed  Cost Reduct ion 



   

  
Nanj ing: platform for g row th Successful  Execution  Expertise Scalab le Portable Pursue. Premier. 1. Ownership/Governance Global/Highest Local Offshore Basic Technologies Natural Gas Based CO  Acetic Acid  Unit  Join t Venture Local Best-in-Class Technologies Coal Based CO In tegrated  Complex Go Alone ? Global/  Highest Local 5. EHS Standards Offshore ? Local/In House 6. Sourcing/Engineering Bas ic Technologies ? Best-in-Class Technologies 4. Technologies Natural Gas- based  CO ? Coal-based  CO 3.  Feedstocks Acet ic Acid Unit  ? In tegrated Complex 2. Level of In tegrat ion Joint  Ven ture ? Go Alone Alternative Celanese Decision  



   

  
Steven M. Sterin Senior Vice President and CFO Value Creation 



   

  
Bui lding a case for value 2007  financial update 2008 financial outlook Cash  flow and capital structure strategy Case fo r improved value creat ion 



   

  
Progression of Adjusted EPS Outlook Continued strength in  2007: increasing guidance Adjusted E PS guidance range increased to $3.26 to $3.31 per share Current ful l-year 2007  guidance range above high end  of original  es timates Con tinued strong g lobal demand for acetyl  products T icona volume growth in Europe Acetate Products revitalization successfully completed  Discont inued Edmonton methanol operations contributed $31  mil lion  of Operating EBITDA in 2007 FY 2007 Guidance ($ in mil lions) 3rd Qtr 2007 9 months ended  9/30 /07 Sales $1,573 $4,684 up 8% Adjusted EPS $0.73 $2 .49 up  23% Operat ing E BITDA $302 $976  up 12% 12/1/2006 Feb-07 5/1 /2007  7/1/2007 10/1/2007 12/1/2007 Blank 0 Bottom of Range 2.6 2.7 2.8  2.85 3.1 3.26 Size of Range 0 .3 0.3 0 .3 0.15  0.1 0.05 



   

  
2006 Rptd  Oxo Disc. Ops. 2006 Base Strategy Market 2007E Base 1144 1144 1218 Add 74 71 Subtract 100 Total 1244 1144 1289 Realizing progress in 2007 1,280 - 1,310 85 - 90 56 - 61 Delivering on strategic growth ob ject ives Consumer Specialties  on track with revi talization Nanjing acetic acid plan t startup ahead o f p revious estimate Benefit ing from strong market conditions Favorable acety l condit ions expected to more than  offset volati le raw material  costs and  impact of Clear L ake ou tage Strong perfo rmance of affi liates, particu larly Ibn Sina 2007 Performance O perating EBITD A 1,285 - 1,295 1 ,244 (100) 1,144 $  in mill ions 



   

  
Bui lding a case for value 2007  financial update 2008 financial outlook Cash  flow and capital structure strategy Case fo r improved value creat ion 



   

  
2008 business outlook Volume growth >2x GDP across both  transportation and non-transportation applications Aggress ive cost con trol offsets con tinued high energy and raw material costs Signi ficant progress expected in Nanj ing p roduction  capabil ities  Advanced Engineered  Materials Synergy capture from APL integ ration Strong underlying  business fundamentals Consumer Specialties H igh raw material costs continue Realize benefi ts from revi talization  efforts E muls ions production in Nanj ing Industrial Specialties  2008 Guidance: Adjusted EPS $3.35 to $3.65 Operat ing EBITDA $1,280 to  $1,350  mil lion Forecasted 2008 adjusted  tax rate of 26% 



   

  
2006 Base 2006 Methanol 2007 Strategy 2008 Strategy 2008E  2008E Outlook Range Base 1092 1092 1177 1257 Add 85  110 60 Subtract 52 Total  1144 1287 Cont inue to  del iver on growth objectives - expect to realize >50% o f object ives by 2008 Operational Excellence expected to more than offset inflation Outlook range reflects  potential  fluctuation in  economic/market cond itions 2008 Expectations Operating  EBITDA Accelerating strategic g row th objectives in 2008 from 2006 basel ine 85 - 90 120  - 130 (52) 1,144 ~1,315 1 ,280 - 1,350 $  in mill ions 



   

  
2008 gu idance A dditional Items Affi liate Income1 $175 - $185 mill ion Net In terest2 $200  - $210 mill ion Depreciation and  Amortization $300 - $310 mill ion Share Coun t 169  mil lion  1 Cost d ividends and equity earnings 2 Net cash  interest and interest expense Est imated Ad justed Tax  Rate for Adjusted EPS 26% Cash  Taxes $100 - $120 mill ion Capital  Expenditure $280 - $300 mill ion 



   

  
Bui lding a case for value 2007  financial update 2008 financial outlook Cash  flow and capital structure strategy Case fo r improved value creat ion 



   

  
Strong cash flow generat ion cont inues Strong operat ing resul ts Lower cash taxes Working cap ital p roductivi ty 2008 estimate excludes Kelsterbach relocat ion Ad justed  Free Cash Flow 1 2006 2007E 2008E EBITDA/Net Interest 458 400  500 458 ~400 500  - 550 1 A djusted  free cash  flow calcu lated as cash flow from operations less cap ital expenditures less other productive asset purchases less operating cash from discontinued operat ions plus certain other charges $  in millions 



   

  
14% Difficulty of Realizing Value/ Skil ls o r Competencies Required Low High L ow High  Bias fo r g rowth and high-return pro jects Return on Cap ital Deployed/ Value Creation Div idend Debt repayment Hold cash Returning Cash  to Shareho lders Asset expans ion - low growth area Share repurchase Returning Cost of Cap ital Cost reduct ion & revi talization projects Asset expansion - high growth area Core/bolt-on acquisi tions Significant Value Creat ion 



   

  
Cost Reduct ion & Revitalization  Projects  Growth Projects Core/Bolt-on Acquis itions Cash flow and capital  structu re strategy Share Repurchase Dividends Debt Repayment Execute Growth Strategy Optimize Capital Structure Cash Avai lable for Strategic U se Cost Stabili ty Flexib ili ty Maximize shareholder value Cap ital Structure Objectives Aligned  with Strategic Pil lars  2 - 4 year s imple payback period > 20 - 50% ROIC Investment Cri teria 



   

  
Effective use o f cash to create shareholder value in 2007 Execute Growth Strategy ~$400 mi llion Opt imize Cap ital Structure ~$875 mill ion ~$140  mil lion  APL  fo r ~$110  mil lion ~$30 mi llion addit ional spend for synergies ~$60 mil lion  Industrial  Specialt ies rev italization SG&A improvement Energy reduct ion p rograms ~$400 mill ion ~$70 mill ion D utch Auction ~$330 mill ion open-market repurchase ~$35 mi llion Common and preferred div idends ~$440  mil lion ~$200 mi llion debt reduction $240 mi llion high- yield debt refinancing costs  ~$190 mi llion Primarily Nanj ing H igh-return pro jects Cash Available for Strategic Use ~$1,275 mill ion Includes Oxo Divestiture Net Proceeds ~$580 mill ion Cost Reduction & Revital izat ion Projects Growth Pro jects Core/Bolt-on Acquis itions Share Repurchase Dividends Deb t Repayment 



   

  
Current credi t structure near investment g rade Cost L IBOR +175 bps (s tep-down to  150 bps) Reduced annual interest cost by $50  - $60 mill ion "Covenant-lite" structure supports growth strategy and  flex ibil ity  to return cash to  shareho lders Stabili ty Flexib ility Term loan maturity not unti l 2014  Annual term loan amortization 1% ($28 mi llion) Result of Cap ital Structure Optimization 



   

  
Improved leverage profi le reduces risk and increases earnings Decrease in overall borrowing costs since 2005 Continued improvement in interest coverage rat io Improved capital  flexibi lity  Further debt reduct ion p rovides minimal value at this t ime 2005 2006  2007E  2008E E BITDA/Net Interest 4.3 4.9  5.9 6.3  Borrowing Rate 0 .08 0.079 0.071 0.069  Operating EBITDA/Net Interest 6.9% 8.0% Borrowing Rate 



   

  
2005 2006 2007E 2008E East 0.172 0.224 0.225 0.238 Improvement in cred it s tatist ics Current performance at or above BB cred it rating Financial  performance and growth plans support  cu rrent capital  structure 1Adjusted FFO (Funds from Operations) equals Net Income p lus D&A, Deferred Taxes, Non-Cash Charges, Adjustment for Pension/OPEB and Operat ing Leases 2Ad justed Total Debt equals Reported  Deb t plus After-tax Unfunded Pension/OPEB Ob ligations and  Operating Lease Adjustments  BB BB - Adjusted FFO1/Adjusted Total Debt2 Improved credit performance - primed for upgrade 



   

  
Capital  structure and cash flow summary Operating EBITDA Growth Objectives 2007  2008 2009 2010 AI 20 80 120 120 CIS 44 82 108  130 AEM 25 50  65 110 Clear Growth Object ives Improved Shareholder Value Operating  EBITDA/Net In terest Increased Financial Flexibi lity Operating EBITDA Margin Improved Portfolio Performance 2000 2001 2002 2003 2004 2005 2006 2007E As Reported 0.11 0.1 0.11 0.11 0 .16 0.17 0.19  0.2 Pro Forma fo r Curren t Portfolio 0.16 0 .15 0.15 0.17 0.19 0.2 0.19 0 .2 2005 2006  2007E 2008E EBITDA/Net Interest 4 .3 4.9 5.9 6.3  Borrowing Rate 0.08 0.079 0.071 0.069 $ in mill ions 



   

  
Bui lding a case for value 2007  financial update 2008 financial outlook Cash  flow and capital structure strategy Case fo r improved value creat ion 



   

  
Addit ional value in affi liates $20 $50 $10 $5 2007E Unreported Proport ional EBITDA $85 $20 $30 $15 $15 2007E Reported Equity Earn ings $80 $165 $40  $80 $25 $20 2007E Proportional EBITDA Subtotal  AI <50% Infraservs AEM 45% Polyplastics  AEM 50% Korea Engineered Plast ics AEM 50% Fortron Industries Report ing Segment Celanese Ownership  Affi liate Equity Affiliates Total EBITDA from A ffil iates $275 $190  2007E Total Reported CIS 30-31% Acetate China Ventures AI 25% Ibn Sina Reporting Segment Celanese Ownership  Affi liate Cost Affil iates 2007E Cash  Dividends Subto tal $110  $36 $74 



   

  
DOW PPG EMN ROH FMC CE FCF/Yield  0.051858056 0.038835515 0 .041167458 0 .042278652 0 .05027073 0.068040892 3Yr Avg FCF Yield2 DOW PPG EMN ROH FMC CE EBITDA/Sales 0.14 0.15  0.14 0 .18 0.2  0.196018315 3Yr Avg EBITDA/Sales2 DOW PPG EMN ROH FMC CE Emerging Market 0 .12 0.09  0.14 0 .2 0.15  0.28 As ia % of Sales1  DOW PPG EMN ROH  FMC CE Emerging Market 0.45 0.66 0.53 0.52 0.45  0.28 North America % of Sales1  DOW PPG EMN ROH FMC CE EBTIDA Growth -0.056 0 .084 -0.035 0 .029 0.117 0.102876779 3Yr Avg  EBITDA Growth2 DOW PPG EMN ROH FMC CE E BITDA/Sales 0.14 0.15 0 .14 0.18 0.2 0 .196018315 3Y r Avg EBITDA /Sales2  DOW PPG EMN ROH FMC CE EBTIDA Growth -0.056 0 .084 -0.035 0 .029 0.117 0.102876779 3Yr Avg  EBITDA Growth2 DOW PPG EMN ROH FMC CE FCF/Yield 0.051858056 0.038835515 0.041167458 0.042278652 0.05027073  0.068040892  3Yr Avg FCF Yield2 DOW PPG EMN ROH FMC CE Emerging Market 0 .45 0.66 0.53 0 .52 0.45 0.28 North America % of Sales1 DOW PPG EMN ROH FMC CE Emerging Market 0.12 0.09  0.14 0 .2 0.15 0.28 As ia % of Sales1  Case for improved valuation 1Banc of America Securit ies LLC estimates 2Thompson 
Financial  as  of December 7, 2007, Company  reports, Celanese estimates DOW PPG EMN ROH FMC CE  P/E 12.1 12.4 13.4 14.7 14.3 11  Forward P/E2 



   

  
P/E  Significant shareholder value upside cont inues to exist  for Celanese Bu ilding a premier portfol io Pursuing aggressive and sustainable earnings growth  Generating  sign ifican t cash flow for reinvestment at very attractive returns 1Thompson Financial  as  of December 7, 2007, Company  reports, Celanese estimates P/E and EV/EBITD A Multiples (based on 2008E)1 Stock Price Based  on Celanese 2008 Adjusted EPS $3.35  - $3.65 Curren t Share Price: $39.781 EV/EBITDA EV/E BITDA Premier P/E Premier EV/EBITDA Premier 9.24 P/E Premier 14.47 $58 $52 



   

  
Key takeaways from today's meeting Port fo lio is stronger, more res ilient It's  the model - not the molecule Ahead of expectations and growth  objectives More earnings growth opportunit ies ident ified Celanese culture: enabler 
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Reg G: Reconci liation of Di luted Ad justed EPS 



   

  
Reg G: Reconci liation of Net Debt Net Debt - Reconciliat ion of a Non-U.S. GA AP Measure 



   

  
Reg G: Reconci liation of Other Charges and Other Adjustments 



   

  
Reg G: E quity Affi liate Data 



   

  
Reg G: Reconci liation of Operating  EBITDA 



   

  
Reg G: Reconci liation of Operating  EBITDA 



   

  
Reg G: Reconci liation of Operating  EBITDA 



   

  
Reg G: Reconci liation of Operating  EBITDA 



   

  
Reg G: Reconci liation of 2000 - 2006 Operating EBITDA 



   

  
Reg G: O ther Items Adjusted To tal Debt Ad justed Funds from Operations 2000 - 2006 Ad justed  Free Cash Flow 


